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Kolkata (5.7 MSF)

3.1 2.7

Brookfield India Real Estate Trust

India’s first and only 100% institutionally managed REIT, owning 18.6 MSF of class A office 

properties

18.6 MSF
TOTAL AREA

87%
EFFECTIVE ECONOMIC 

OCCUPANCY(1)

7.1 Yrs.
WALE

Delhi NCR 

(11.3 MSF)

Gurugram 3.9 0.1

Noida 5.6 1.8

Total 9.4 1.9

Total Portfolio (18.6 MSF)

14.1

Operating

4.6

Future Dev.

Mumbai (1.6 MSF)

1.6 -

67%

17%

16%

%GAV

(1) Income Support in Candor TechSpace N2 is being provided till March 31, 2024 on 674,000 SF of vacant area and w ill be provided on the 155,000 SF of upcoming delivery post 

completion. The Committed Occupancy of the portfolio is 83%.

(2) As on March 31, 2022.

Note: In-place Rent and WALE are only for the Leased Area and do not consider the impact of Income Support throughout the presentation.

Note: N2 is consolidated in the f inancial statements from January 24, 2022 throughout the presentation.

14.1 MSF
OPERATING AREA

Rs 63 PSF
IN-PLACE RENT

70
OFFICE TENANTS

Rs 160B
GROSS ASSET VALUE(2)

93%
% OPERATING GAV(2)
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Metric Performance

Stable Yield Rs 22.10 DPU / 8.0% Yield(1)

High Total Returns 24% Total Return
Since IPO(2)

Value Appreciation 7.3% NAV Growth
Since IPO

Leasing Success 1.6 MSF + 0.3 MSF of Expansion Options
Includes 1.2 MSF of new leasing and 0.4 MSF of renewals

Organic Growth 11% Re-leasing Spread

Inorganic Growth Rs 40 Billion Acquisition
Candor TechSpace N2

FY2022 – Full Year Scorecard

We have executed on our stated strategy, delivering high total returns to our unitholders

3

6

1

2

4

5

(1) Yield calculated on IPO price of Rs 275 per unit.

(2) Pre-tax return to unitholders basis the closing unit price of Rs 319.10 on May 17, 2022 on the NSE.
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Significantly Complete and Stable Portfolio

93% of gross asset value is in operating properties, with an Effective Economic Occupancy of 

87% and a long-dated WALE of 7.1 years

Area ( in MSF) Leased Area Metrics

Asset Operating 
Dev. 

Potential
Total

Area 

in MSF

# Office 

Tenants

Committed /

Econ. Occ. %

WALE 

(Yrs.)

In-place 

Rent 
(Rs PSF)

Asset 

Value(2)

(Rs Bn)

Kensington 1.6 - 1.6 1.4 8 90%  2.1 Rs 98 Rs 27 

G2 3.9 0.1 4.0 3.2 14 83% 8.1 79 45 

N1 1.9 0.9 2.8 1.5 23 77% 7.0 48 21 

N2 3.6 0.9 4.5 2.9 21 80% 8.2 53 41

K1 3.1 2.7 5.7 2.6 14 84% 7.5 42 26 

Total 14.1 4.6 18.6 11.6 70(1) 83% / 87% 7.1 Rs 63  Rs 160

28%

39%

16%

17%

ASSET VALUE BY GEOGRAPHY(2)

Gurugram

Noida

Kolkata

Mumbai 93%

1%
6%

ASSET VALUE BY STATUS(2)

Operating

Q1 FY23 Delivery

Development
Potential

(1) 7 tenants are present across more than one off ice park.

(2) As on March 31, 2022.

Note: Econ. Occ. % denotes Effective Economic Occupancy.
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Significant Organic Growth Potential

(1) 22 days of pre-acquisition NOI in Q4FY22 assuming asset w as acquired on January 1, 2022.

(2) Incremental cash NOI based on management estimates, net of a) 28% revenue share payable to landow ner (GIL) and b) Income Support.

(3) On existing leased areas, w e expect NOI Margin to revert to FY20 levels as occupancy picks up and CAM recovery improves across the properties.

Our Net Operating Income can increase by 20-25% through lease-up and margin recovery

Rs 7,615 
Rs 462 

Rs 765 Rs 8,842 

Rs 1,400 

Rs 658 Rs 10,900 

Q4 FY22
NOI

(Annualized)

Adjustment for
N2 Acquisition
(Annualized)

Income
Support

Current NOI
Run Rate

Vacant Area
Lease-up

Margin
Recovery

Stabilized
NOI Run Rate

(1)

(2) (3)

+23%

NOI GROWTH POTENTIAL

(MILLIONS)
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Attractive Inorganic Growth Prospects

Acquisition pipeline of 6.4 MSF of operating class-A properties, which will further increase

scale and operating income

(1) Excludes 74,000 SF of ongoing densif ication.

Total Area 3.7 MSF

Committed Occupancy 77%

WALE 7.7 Yrs.

In-place Rent Rs 71 PSF

Total Area 2.7 MSF

Committed Occupancy(1) 89%

WALE 3.8 Yrs.

In-place Rent Rs 158 PSF

POWAI BUSINESS DISTRICT, MUMBAI

Prime office and high street retail portfolio in a 250-acre integrated townshipOne of the largest high quality office campuses in Gurugram

CANDOR TECHSPACE G1, GURUGRAM

Prime office and high street retail portfolio in a 250-acre integrated township
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Collections
99%

Operating Lease 

Rentals Collected

~9%
Avg. Escalation on 2.8 

MSF area(1)

• Collections of operating lease rentals remained robust at 99%

• 9% average escalation on 2.8 MSF leased area

Leasing
1.6 MSF

Gross 

Leasing

87%
Effective Economic 

Occupancy

• Witnessed strong leasing across our assets, particularly in the second

half of the year

• Achieved 1.2 MSF of new leasing and 0.4 MSF of renewals in the year

• Achieved a re-leasing spread of 11% during the year and 28% re-

leasing spread on new leases in Q4 FY22

• Signed expansion options of 0.3 MSF

Development 

and Capex
80,000 SF

Delivered in Jan 2022

155,000 SF
Delivered in May 2022

• Received OC for Amenity Block III in N1 in January 2022

• Received OC for Tower 11A in N2 in May 2022

ESG, Health 

and Safety

Net Zero
Carbon emission 

by 2050 (pledged with 
IGBC)

100%
Green Power for 

common areas at 
Kensington (Powai)

• On track to receive first GRESB score for FY22(2)

• Sword of Honour for Safety by British Safety Council for N1 and K1

• Secured IGBC Platinum certification for G2, N1 and N2, and IGBC

Gold rating for K1

• Achieved 5S Gold Rating from CII

FY2022 | Business Highlights

We witnessed strong leasing demand across our assets with 1.6 MSF of gross leasing and a

re-leasing spread of 11%

(1) Average escalation is w eighted by rent.

(2) Global Real Estate Sustainability Benchmark (GRESB) is a leading global benchmark for ESG reporting.
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77%

23%

New Tenants Existing Tenants

ERGO

XPO

Logistics

PENTAIR

Qualcomm

1.1 

0.1 

1.2 

Leasing Success

Our properties crossed their pre-COVID run rate on new leasing by attracting relocation and

consolidation demand

FY16 - 20

(Average)
FY21 FY22

NEW LEASING (MSF)(1) FY22 NEW LEASING BREAKDOWN

1.2 MSF

(Anthem Group)

(1) Includes data for N2 for the entire historical period. Excludes 0.3 MSF of Expansion Options signed in FY22.
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New Leasing and Renewals

Tenant Industry Assets

Samsung Hardware N2

Qualcomm Hardware N2

Axtria Technology N2

Legato Healthcare G2

XPO Business Services Kensington

Ergo Financial Services Kensington

Pentair Wellness Services N1

Savista Global Healthcare N1

New Leasing 1.2 MSF

TCS Technology K1

Barclays Financial Services N1

Renewals 0.4 MSF

Total 1.6 MSF

SELECT NEW LEASES / RENEWALS(1)

Rs 68 PSF
AVERAGE RENT ON NEW LEASING(2)

11.4 Yrs.
AVERAGE TERM ON NEW LEASING(2)

1.5 MSF
ONGOING LEASING DISCUSSIONS

Gross leasing of 1.6 MSF during the year with a robust near-term pipeline

(1) Only includes select off ice leases and renew als.

(2) Average leasing rent and lease term are w eighted by area; Re-leasing spread is w eighted by rent. These metrics are provided only for off ice areas.

11%
RE-LEASING SPREAD
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Our ESG Strategy

Committed to industry-leading sustainable development to deliver long-term value to our 

business, partners and communities

Mitigate the impact of our operations 

on the environment

Be good stewards in the communities 

in which we operate and ensure the 

wellbeing and safety of our employees

Conduct business according to the 

highest ethical and legal standards.

OUR GUIDING PRINCIPLES OUR DECARBONIZATION COMMITMENT

Committed to

NET ZERO 
by 2050

Reductions in 

energy demand 

and consumption 

at every asset

Renewable 

energy sourcing 

across assets

Judicious use of 

offsets for 

remaining 

emissions

OUR DECARBONIZATION PATHWAY
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ESG Accolades

RATED ISO 9001, ISO 
14001 AND ISO 45001 BY 

TUV SUD(1)

PLATINUM RATINGS BY 
IGBC(2)

5S GOLD RATINGS BY 
CII(1)

SWORD OF HONOUR FOR 
SAFETY BY BSC(3)

(1) All REIT Portfolio assets.

(2) Candor TechSpace G2, Candor TechSpace N1, Candor TechSpace N2; IGBC Gold Rating for Candor TechSpace K1.

(3) Candor TechSpace N1, Candor TechSpace K1.

(4) FY20 vs FY19.

We continue to receive recognition for our ESG efforts across our properties

Candor TechSpace G2, Gurugram

Awarded on January 11, 2022

1ST PLACE STATE ENERGY CONSERVATION AWARD 

2020

Recognition received on account of operational best 

practices and energy efficient upgrades that resulted in: 

• 31% reduction in energy consumption

• Over Rs 230 Million of annual reduction in energy 

costs(4)
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Expiry Profile

Rent at expiry (Rs PSF)(1) Rs 68 Rs 91 Rs 74 Rs 76 Rs 62

MTM Spread %(2) 11% 14% 52% 16% 11%

1.0 1.0 

0.7

1.1

12%

22%
29%

36%

FY22 FY23E FY24E FY25E FY26E

LEASE EXPIRY SCHEDULE

Area Expiring (MSF) Renewed Cumulative Expiry (% of Rentals)

KEY HIGHLIGHTS

• Staggered Expiries: Only 32% of 
the leased area is due for expiries in 

the next 4 years, providing a high 

visibility into future cash flows

• Attractive MTM Potential: 
Significant mark to market potential, 

particularly in our Powai and 

Gurugram markets

• Strong tenant retention track 
record in our assets with 70%+ 

retention ratio in the last 8 years

0.4

1.0

Portfolio has a well staggered lease expiry profile and provides an opportunity to capture an

attractive mark-to-market spread

(1) Excludes retail and amenity areas.

(2) FY22 data includes expiries for Kensington, G2, N1 and K1 for the full f inancial year FY22, and for N2 only for Q4 FY22.

(2)
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Deep Rooted Tenant Relationships

SECTOR DIVERSIFICATION OF TENANTS

Technology, 51%

BFSI, 11%

Consulting, 
18%

Hardware, 
6%

Healthcare, 
5%

Others, 9%

Tenant # Parks
% Leased 

Area

Growth since 

Mar 15(1)

TCS 3 14% -

Accenture 3 14% +81%

Cognizant 3 13% +126%

Sapient 2 5% +147%

Genpact 2 4% +15%

RBS 1 4% +7%

Barclays 1 3% +60%

Samsung 1 3% New

Steria 1 3% -

Capgemini 2 2% +2%

Total 66%

TOP 10 TENANTS BY LEASED AREA

(2)

Technology-led, high credit quality tenant roster, with an established track record of tenant

expansion

(1) Adjusted for areas in Kensington, w hich were inherited in 2017 w hen the property management w as taken over.

(2) Banking, Financial Services and Insurance.
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FY22 FY21

Operating Lease 

Rentals (OLR)
(Rs Million)

Rs 6,476 Rs 6,100

• 6.2% YoY increase

o Rs 355 million (5.8%) increase due to addition of N2 to the REIT

o Rs 20 million (0.3%) increase primarily due to contractual

escalations and new leasing offset by vacancies

Adjusted Net 

Operating Income 
(NOI)(2)

(Rs Million)

Rs 6,958 Rs 6,548

• 6.3% YOY increase (35.0% on current run rate(1) basis)

o Improvement in OLR of Rs 376 million (5.7%)

o Income Support of Rs 228 million (3.5%)

o Adjustment of Rs 52 million (0.8%) in FY21 due to the mid year

termination of CIOP’s operating services arrangement with
Identified Assets

o Offset by decrease in CAM margins of Rs 245 million (3.7%)

primarily due to vacancies

Distribution
(Rs per unit)

22.10 -
• 8.0% yield on IPO price of Rs 275 per unit

• Distribution guidance of Rs 10.20 per unit over H1 FY23

Gross Asset Value
(Rs Billion)

Rs 160 B Rs 115 B • 39.7% increase since March 31, 2021

Net Asset Value
(Rs per unit)

Rs 334 Rs 317 • 5.4% increase since March 31, 2021

FY2022 | Financial Highlights

There has been a 40% increase in gross asset value on account of the N2 acquisition and

organic growth

(1) Compared to the current Adjusted NOI run rate of Rs. 8,842 million highlighted on page 5.

(2) Adjusted NOI is the reported NOI plus the Income Support on N2, less the income from Identif ied Assets in FY21.
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Enhanced Tax-free Distributions

We have continued to take steps to enhance the tax efficiency of our distributions and make 

it more appealing for a wider set of investors

NDCF % TAX FREE, 

AT IPO

NDCF % TAX FREE, 

POST CCD CONVERSION

15% 30%+

Tax-free component of NDCF has improved from 15% to 50% since IPO

NDCF % TAX FREE, 

POST N2 ACQUISITION

~50%

Feb 2021 Apr 2021 Jan 2022
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Identified Asset | Candor TechSpace G1

Our identified pipeline asset in Gurugram (G1) is 100% complete, has received strong

leasing traction during the year and is fast approaching stabilization

One of the largest high quality office campuses in Gurugram

3.7 MSF
LEASABLE AREA 

77%
COMMITTED OCCUPANCY

RS 71 PSF
IN-PLACE RENT

333,000 SF
NEW LEASING (FY22)
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Identified Asset | Candor TechSpace G1 (Cont’d.)

Candor TechSpace G1 has consistently maintained high Committed Occupancy while adding

2.7 MSF of new area since 2015

1.0 1.0 

1.8 

2.4 
2.8 2.8 

3.7 3.7 

100% 100%
97%

93%
90%

94%

73%
77%

0%

10%

20%

30%

40%

50%

60%

70%

80%

90%

100%

 -

 1.0

 2.0

 3.0

 4.0

 5.0

 6.0

 7.0

Mar-15 Mar-16 Mar-17 Mar-18 Mar-19 Mar-20 Mar-21 Mar-22

Operating Area (MSF) Committed Occupancy

2.1 MSF
New leasing 

since April 1, 2015

333,000 SF
New leasing 

in H2 FY22

502,000 SF
Ongoing Discussions

Area Leased during year (MSF) - 0.7 0.5 0.2 0.2 0.1 0.3

93%
89%

Same Store Occupancy(1)

(1) Excluding recent completions of 0.8 MSF.
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ROFO Properties | Powai Business District

The Sponsor Group has intimated us that they have initiated a carve out of the rent

generating assets totaling 2.7 MSF in Powai Business District

Prime office and high street retail properties in Mumbai

2.7 MSF
LEASABLE AREA 

89%
COMMITTED OCCUPANCY(1)

RS 158 PSF
IN-PLACE RENT

269,000 SF
NEW LEASING (FY22)

(1) Excludes 74,000 SF of ongoing densif ication.
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ROFO Properties | Powai Business District (Cont’d.)

Under Brookfield Group’s ownership and management, the portfolio has maintained high

occupancy levels while achieving a strong rent CAGR(1)

92%
99% 99%

91% 89%

116 
124 

128 
135 

158 

 -

 20

 40

 60

 80

 100

 120

 140

 160

0%

20%

40%

60%

80%

100%

120%

140%

160%

180%

200%

Mar-18 Mar-19 Mar-20 Mar-21 Mar-22

Committed Occupancy In-place Rent (Rs PSF PM)

1.0 MSF
New leasing 

since April 1, 2017

2.0 MSF+
Renewals

Since April 1, 2017

8% CAGR(1)

PSF Rent Growth

(2)

(1) Compounded Annual Grow th Rate.

(2) Excludes 74,000 SF of ongoing densif ication.
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Glossary (1/2)

Gross Asset Value / Asset Value The market value as determined by the Valuer as of March 31, 2022

Committed Occupancy

Same-store Occupancy
Represents Committed Occupancy for areas where the occupancy certificate was received on 

or before March 31, 2020

WALE
Weighted Average Lease Expiry based on area. Calculated assuming tenants exercise all their 

renewal options post expiry of their initial lock-in period

In-place Rent
Rental income from leased area for the month excluding fit-out and car parking income on a per 

square foot basis

G1 Candor TechSpace G1 (Candor TechSpace, Sector 48, Gurugram)

G2 Candor TechSpace G2 (Candor TechSpace, Sector 21, Gurugram)

N1 Candor TechSpace N1 (Candor TechSpace, Sector 62, Noida)

N2 Candor TechSpace N2 (Candor TechSpace, Sector 135, Noida)

K1 Candor TechSpace K1 (Candor TechSpace, Rajarhat, Kolkata)

Kensington Kensington, Powai, Mumbai

Identified Assets
N2 (till its acquisition by the REIT on January 24, 2022) and G1, for which Brookfield India REIT 

has entered into Agreements to Purchase

Agreements to Purchase
The agreements entered into by Brookfield India REIT pursuant to which it has a right to acquire 

the securities of the company owning the Identified Assets

ROFO Properties
Office assets for which Brookfield India REIT has entered into a right-of-first-offer (ROFO) 

agreement

(Occupied Area + Completed Area under Letters of Intent)
In %

Completed Area
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Glossary (2/2)

Re-leasing Spread
Refers to the realized change in base rent between the leases signed and leases expiring at in-

place rents, reflected as a % change

Mark-to-market Headroom / Spread
Refers to the potential change in base rent between new leases signed at market rates and 

leases expiring at in-place rents, reflected as a % change

Operating Lease Rentals (OLR)
Revenue from leasing of premises including Warm Shell rent, fit-out rent and car parking

Income

Net Operating Income (NOI)
Net Operating Income calculated by subtracting Direct Operating Expenses from Revenue

from Operations

NDCF
Net distributable cash flows (non-GAAP measure). Please refer to pg. 285-287 of the Offer 

Document for calculation methodology 

Effective Economic Occupancy

Income Support
Monetary support provided by Mountainstar India Office Parks Private Limited (MIOP) to SDPL 

Noida with respect to eligible areas under the Income Support Agreement

REIT Portfolio Together, Initial Portfolio and Candor TechSpace N2

Brookfield Group Brookfield Asset Management Inc. and its affiliates

SDPL Seaview Developers Private Limited

CIOP Candor India Office Parks Private Limited

Financial Year
Pertains to the period from April 1 of the previous year to March 31 of the stated year, e.g., 

FY2023 is the period from April 1, 2022 to March 31, 2023

Sum of Leased Areas and any eligible areas under any income

support arrangement (excluding Leased Areas)
In %

Operating Area
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By reading this presentation (the “Presentation”), you agree to be bound by the following limitations:

This Presentation is for inf ormation purposes only without regard to specif ic objectives, financial situations or needs of any particular person, and should not be disclosed, reproduced, retransmitted, summarized, distributed or
furnished, in whole or in part, to any other person or persons. The material that follows is a Presentation on the information pertaining to key updates of Brookfield India Real Estate Trust (“Brookfield REIT”). We don't assume
responsibility to publicly amend, modify or revise any statements in the Presentation on the basis of any subsequent development, information or events, or otherwise. This Presentation comprises information given in summary form

and does not purport to be complete and it cannot be guaranteed that such information is true and accurate. For ease and simplicity of representation, certain figures may have been rounded. No representation, warranty or
undertaking, express or implied, is made or assurance given that such statements, views, projections or forecasts, if any, are correct or that any objectives specified herein will be achieved. Neither we, nor any of our affiliates, as

such, make any representation or warranty, express or implied, as to, and do not accept any responsibility or liability with respect to, any loss, howsoev er, arisingfrom any use or reliance on this Presentation or its content or otherwise
arising in connection therewith. Unless otherwise stated in this Presentation, the inf ormation contained herein is based on management information as they exist as of date/date indicated in this Presentation and estimates. The
inf ormation contained herein is subject to change without noticeand past performance is not indicativeof future results.

Certain information contained herein constitutes forward-looking statements. Due to various risks and uncertainties, actual events or results or the actual performance of Brookf ield REIT may differ materially from those reflected or

contemplated in suchf orward-lookingstatements. Although Brookf ield REIT believes that the anticipatedfuture results, performance or achiev ements expressed or implied by theforward-looking statements and information are based
upon reasonable assumptions and expectations in light of the information presently available, you should not place undue reliance on forward-looking statements and information because they involv e known and unknown risks,

uncertainties and other factors which may cause the actual results, performance or achievements of Brookfield REIT to differ materially from anticipated future results, performance or achievement expressed or implied by such
forward-looking statements and information. Factors that could cause actual results to differ materially from those set forward in theforward-looking statements or information include but are not limited to: general economic conditions,
changes in interest and exchange rates, availability of equity and debt f inancing and risks particular to underly ing portfoliocompany investments. There is no guarantee that BrookfieldREIT will be able to successfully execute on all or

any future deals, projects or exit strategies, achieve leasing plans, secure debt or receive development approvals as set forth in this Presentation. Projected results ref lected herein have been prepared based on various estimations
and assumptions made by management, including estimations and assumptions about events that have not y et occurred. Projected results are based on underwriting. Due to various risks, uncertainties and changes beyond the

control of Brookf ield, the actual perf ormance of the Brookf ield REIT could differ materially from the projected results. There is no assurance, representation or warranty beingmade by any personthat any of the projected results will be
achiev ed and undue reliance should not be put on them. Industry experts may disagreewith the assumptions used in presenting the projected results.

Any changes to assumptions could have a material impact on projections and actual returns. Actual returns on unrealized inv estments will depend on, among other factors, future operating results, thevalue of the assets and market
conditions at the time of disposition, legal and contractual restrictions on transfer that may limit liquidity, any related transactioncosts and the timing and manner of sale, all of whichmay differ from the assumptions and circumstances

on which the v aluations used in the priorperformance datacontainedherein are based. Accordingly, the actual realized returns on unrealized investments may differ materially from the returns indicatedherein.

In considering inv estment perf ormance information contained herein, y ou should bear in mind that past performance is not necessarily indicative of future results and there can be no assurance that comparable results will be
achieved, that an investment will be similar to the historic investments presented herein (because of economic conditions, the availability of inv estment opportunities or otherwise), that targeted returns, diversification or asset

allocations will be met or that an inv estment strategy or investment objectives will be achieved. Any information regarding prior investment activ ities and returns contained herein has not been calculated using generally accepted
accounting principles and has not been audited or verifiedby an auditor or any independent party. Nothingcontainedherein should be deemed to be a prediction or projection of future performance.

Certain of the information contained herein is based on or derivedfrom information prov ided by independent third party sources. While Brookfield REIT believes that such information is accurate as of the date it was produced and that

the sources from which such information has been obtained are reliable, Brookf ield REIT does not guaranteethe accuracy or completeness of such information, and has not independently verif ied such information or the assumptions
on which such information is based. This document is subject to the assumptions (if any) andnotes contained herein.

The inf ormation in this Presentation does not take into account your investment objectives, f inancial situation or particular needs and nothing contained herein should be construed as legal, business or tax advice. Each prospective
inv estor should consult its own attorney, business adviser and tax advisor as to legal, business, tax and related matters concerning the information contained herein.

This document is just a Presentation and is not intended to be a “prospectus” or “draft offer document” or “offer document” or “final offer document” or “offer letter” or “offeringmemorandum” (as def ined or ref erred to, as the case may
be, under the Companies Act, 2013 and the rules notif ied thereunder, and the Securities and Exchange Board of India (Real Estate Inv estment Trusts) Regulations, 2014, Securities and Exchange Board of India (Issue and Listing of
Debt Securities) Regulations, 2008, as amended, or any other applicable law). This Presentation has not been and will not be reviewed or approved by a regulatory authority in India or elsewhere or by any stock exchange in India or

elsewhere. None of the information contained herein (or in any future communication (written or oral) regarding an investment) is intended to be investment advice with respect to a proposed investment.

If we should at any time commence an offering of units, debentures, bonds or any other securities/ instruments of Brookfield REIT, any decision to invest in any such offer to subscribe for or acquire units, debentures, bonds or any
other securities/ instruments of Brookfield REIT, must be based wholly on the information contained in an offer document or offering circular (including the risk factors mentioned therein) issued or to be issued in connection with any

such offer and not on the contents hereof. Any prospective investor investing in such invitation, offer or saleof securities by BrookfieldREIT should consult its own advisors before taking any decision in relation thereto.

The securities of Brookfield REIT have not been and will not be registered under the U.S. Securities Act, 1933, as amended (“U.S. Securities Act”), or the securities laws of any applicable jurisdiction and these materials do not
constitute or f orm a part of any offer to sell or solicitation of an offer to purchase or subscribe for any securities in the United States of America or elsewhere in which such offer, solicitation or sale would be unlawful prior to registration
under the U.S. Securities Act or the securities laws of any such jurisdiction.

Disclaimer


